Ignorance about the market

21%

Get Out Competed

15%

Product Mistimed

13%

Ignore Customers

1%

Failed Geographic Expansion

9%

Pivot Gone Bad

Didnt Use Network 7%

Lack of effective mentoring

No Market Need 39%

21%

Not the Right Team

Unfriendly Product 19%

16%

Pricing / Cost Issuance

15%

Product Without business Model

15%

Poor Marketing

14%

Disharmony Between Team / Investors

12%

Lost Focus

9%

Bad Leaders / Advisors

Insufficient Money

Ran Out Of Cash 21%

15%

No Budget Planning

13%

Money Mismanagement

1%

Incorrect Debt-Equity Ratio

9%

No Financing / Investor Interest

< Figure 1: CB Insights analysis of 1,098 tech cormpanies

Many entrepreneurs invest their friends and family,
to a greater or lesser extent, in the success of their
projects. The failure of startups as a result of the
challenges listed to the left not only impedes
innovation and funding, it also hurts the friends and
family who invest in the enterprise.

If an entrepreneur passes the friends and family
round, the next set of investors are usually angels
and venture capitalists. These angels and VCs
usually use a "shot gun" approach by taking small
stakes in many startups and try to overcome the
overwhelming failure percentages by riding heavy on
the backs of the few successes the pool.

Along the way, investors eager for success often
become Impatient and apply counterproductive
pressure on the startups. This pressure can cause
startups to miss longer-dated opportunities.

The charts to the left show the main reasons why
startups fail according to EDGE196™ proprietary
research.



